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C
lass: B

.C
om

. (Pass) 2
nd Y

ear 
Subject: B

usiness Statistics-I 
Sem

ester: 3
rd 

M
onth 

1st W
eek 

JU
LY

 

C
ollection, C

lassification and 
A

U
G

U
ST 

Tabulation of Prim
acy and Secondm

y 
data 

Q
uartiles, D

eciles, Percentiles 
SEPTEM

BER 

Sheppard's C
orrections for M

om
ents 

O
CTO

BER 

NO
VEM

BER 
R

egression: M
eaning and D

efinition, 
f)iff'':'n:nce hetw

een (',vrefation and 

2nd W
eek 

Presentation of data: 
D

iagram
m

atic and G
raphical 

presentation of D
ata-B

ar, 
Squares, rectangular and 
C

ircular diagram
s; H

istogram
, 

frequency polygon, O
gives, 

Stem
 and Leaf displays box 

plots 
D

ispersion: C
oncept and Its 

absolute as w
ell as relative 

m
easures 

C
oncept of sym

m
etrical 

distribution and skew
ness, 

m
easures and C

o-efficient of 
skew

ness, C
oncept of K

urtosis 
and its m

easures 
R

egression lines, Properties of 
reQ

ression C
o-efficient and 

I 

3rd W
eek 

Incom
e 4th W

eek 
U

nit-1 
Statistical D

ata: Types of M
easurem

ent 
Introduction of Statistics: O

rigin, 
scales-nonnal, O

rdinal, Interval and 
D

evelopm
ent, D

efinition, Scope, U
ses 

R
atio level m

easurem
ent 

and Lim
itations 

U
nit-2 

C
oncept and M

easures of C
entral 

C
entral Tendency and Partition values 

tendency 

U
nit-3 

M
om

ents, Skew
ness and K

urtosis: 
M

om
ents, Skew

ness and K
urtosis: 

M
om

ents about any point and about 
M

om
ents about any point and about 

m
ean and the relationship betw

een them
 

m
ean and the relationship betw

een 
them

 
U

nit-4 
K

arl Pearson's co-efficient of 
A

nalysis of B
ivariate data: 

C
orrelation and its properties 

C
orrelation-concept, scatter diagram

 
Spearm

an' s rank C
orrelation, C

oncurrent 
deviation m

ethod 

R
evision 

R
evision 



I I 

TEA
CH

IN
G

 PLA
N

 2023-24 (O
D

D
 SEM

ESTER) 

Class: B.CO
M

(PA
SS) 2

nd Y
ear 

Subject: Corporate A
ccounting 

Sem
ester: 3

rd 

M
onth 

1st W
eek 

JU
LY

 

R
edem

ption of debentures ; 

A
U

G
U

ST 
lum

p sum
 m

ethod; provision of 
D

R
R

 
V

aluation of Shares: M
eaning, 

SEPTEM
BER 

objectives, determ
inates 

N
um

erical of Incom
e Statem

ent 

O
C

TO
B

ER
 

Financial Services:- M
erchant 

j\T
(),T

E
M

B
E

R
 

R
anking- Functions and R

oles 

2nd W
eek 

3rd W
eek 

Buy-back of equity shares 
&

Sw
eat shares R

edem
ption of 

preference share; Issue of B
onus 

Share. 

D
raw

ing M
ethod, ow

n 
D

ebenture: M
eaning, Types, 

debentures, Redem
ption of 

provisions regarding debentures 

debentures 
M

ain m
ethods of V

aluation 
V

 aluatio·n of G
oodw

ill: 

of Shares 
M

eaning, objectives, 
determ

inates 

N
um

erical of balance 
Profit or loss before and after 

Sheet 
incorporation 

SEB
I guidelines; credit 

R
evision Test 

rating concept, functions, 
'!

 J • 
J 

• 
,(_
· 

Incom
e 4th W

eek 
Share Capital: M

eaning, types, 
A

ccounting Treatm
ent of issue, 

Issue of shares Forfeiture and 
reissue of Share; 
Issue of debentures at par , 
prem

ium
, consideration other than 

cash 
M

ethods of V
aluation of 

G
oodw

ill 

Final accounts of com
panies 

Revision a 

I 
I 

I 
I 
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C
lass: B

.C
om

. (Pass) 2
nd Y

ear 
Subject: B

asics of R
etailing 

Sem
ester: 3

rd 

M
onth 

1st W
eek 

JU
LY

 
C

areer option in retailing 
A

U
G

U
ST 

C
ash and cany business -

SEPTE:M
BER 

M
eaning, nature and scope; 

R
etailing m

odels -
Franchiser -

franchisee, directly ow
ned 

Functions of retail m
anagem

ent 
O

C
TO

B
ER

 

O
bjectives, action plans 

N
O

V
EM

B
ER

 

2nd W
eek 

3rd W
eek 

U
nit-1 

Introduction: M
eaning, nature 

Technology induction in 
U

nit-2 
retailing; Future of 

Types of R
etailing: Stores 

retailing in India 
classified by ow

ners; Stores 
classified by m

erchandising 
categories 

W
heel of retailing and 

U
nit-3 

retailing life cycle; C
o-

M
anagem

ent of R
etailing 

operation and conflict w
ith 

O
perations 

other retailers 
Strategic retail 

U
nit-4 

m
anagem

ent process 
R

etail plannjng - im
portance 

and process 
Pricing strategies and 

R
evision 

location strategies 

Incom
e 4th W

eek 
Scope, im

portance, grow
th and 

present size 
W

heel of retailing; Traditional 
retail form

ats vs. m
odern retail 

form
ats in India; Store and non-

store based form
ats 

R
etailing m

anagem
ent and "the 

total perform
ance m

odel 

D
eveloping retailing strategies 

R
evision 
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C
lass: B.Com

. (Pass) 2
nd Y

ear 
Subject: B

usiness R
egulatory Fram

ew
ork-I 

Sem
ester: 3n1 
M

onth 
1st W

eek 

JU
LY

 

C
ontractual capacity of parties; 

A
U

G
U

ST 
Free consent of parties 

C
ontract of Indem

nity and 
SEPIBM

BER
 

guarantee: - Elem
ents of contract 

o
f Indem

nity; R
ights of 

Indem
nity 

D
uties and rights of bailor and 

O
C

T
O

B
E

R
 

bailee 

1 

2nd W
eek 

3rd W
eek 

U
nit-1 

Indian C
ontract A

ct: - V
alid 

contract and its elem
ents 

Law
ful consideration and 

U
nit-2 

object; A
greem

ents 
C

ontingent C
ontracts: - Q

uasi 
expressly declared as void 

contracts; D
ischarge of 

contracts: - m
ethods of 

discharge of contracts 
H

older and indem
nifier 

U
nit-3 

G
uarantee: - features of 

C
ontract of B

ailm
ent and 

contract of guarantee; 
Pledge: - M

eaning 
R

ights and Liabilities of 
surely; D

ischarge of 
surety; D

ifference betw
een 

contract of indem
nity and 

G
uarantee 

Essentials of pledge, w
ho 

U
nit-4 

nay pledge, R
ights and 

C
onsum

er protection A
ct 1986: 

D
uties of Paw

n or and 
- Salient features of consum

er 

Incom
e 4th W

eek 
V

oid and void able agreem
ents; 

V
oid and illegal agreem

ents; 
O

ffer and acceptance 
C

onsequences of B
reach of 

contracts 

Types of bailm
ent, Term

ination of 
bailm

ent 

R
ights of consum

ers 

-
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C

lass: B
.C

om
. (Pass) Final 

Subject: International Trade 
Sem

ester: S1h 
M

onth 
1st W

eek 

JU
LY

 

R
isk in IB

; m
otives for 

A
U

G
U

ST 
internationalization of firm

s; 
organizational structure for IB

 

Im
pact of FD

I on hom
e and host 

SEPTEM
B

ER
 

countries 

IM
F 

O
C

TO
B

ER
 

International spricing and logistics 
N

O
V

EM
B

ER
 

2nd W
eek 

3rd W
eek 

U
nit-1 

dim
ensions and m

odes of IB
; 

structure of IB environm
ent 

R
isk in IB

; m
otives for 

U
nit-2 

internationalization of firm
s; 

Foreign m
arket entry strategies; 

organizational structure for 
country evaluation and selection 

m
 

Types and m
otives for 

U
nit-3 

foreign collaboration; control 
A

bsolute theory advantage 
m

echanism
s in IB 

W
orld bank 

U
nit-4 

H
arm

onizing accounting difference 
across countries 

International spricing and 
logistics 

Incom
e 4th W

eek 
R

isk in IB; m
otives for 

internationalization of firm
s; 

organizational structure for IB
 

Factors affecting foreign investm
ent 

decisions 

W
TO

 

cross cultural challenges in IB
 

<"J 

_[ 
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C

lass: B
.C

om
. (Pass) 

Subject: B
usiness C

om
m

unication Skills (1.05) 
Sem

ester: 1 st 
M

onth 
1st W

eek 

JU
L

Y
 

B
arriers to com

m
unication 

A
U

G
U

ST
 

B
ad new

s m
essages, persuasive 

SEPTEM
B

ER
 

w
ritten com

m
unication 

Short reports, long reports 
O

C
TO

B
ER

 

Persuasive speaking 
N

O
V

EM
B

ER
 

2nd W
eek 

3rd W
eek 

U
nit-1 

Introduction: B
asics of 

com
m

unication 
Ethical context of 

U
nit-2 

com
m

unication 
B

usiness C
om

m
unication at 

w
orkplace: Letter w

riting-
com

ponent 
M

em
os, notice, agenda and 

U
nit-3 

m
inutes of m

eeting 
R

eport W
riting: Types of 

business reports 
A

bstracts and sum
m

aries, 
U

nit-4 
proposals 

C
om

m
unication Skills: R

eading 
skills 

B
ody language, G

estures 

Incom
e 4th W

eek 
Seven C

's of effective 
com

m
unication 

Layout and process, E-m
ail 

com
m

unication 

Structure of reports 

Listening skills, note m
aking 
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